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Our Partnership With CDAR

And How It Benefits CDAR Members

« RDS provides a quarterly comprehensive
statistical analysis on all desert markets, in
PDF file format, and available to you as a
member service.

RDS works closely with The Desert Sun
staff to service their unique editorial and
statistical needs.

Member firms get a significant discount on
our customized analysis and consulting
services packages.




About Real Data Strategies, Inc.

« The nation's leading analysts of Multiple Listing
Service data:

— 19 year history in objective, factual service to leading
(and competing) real estate brands, firms and agents.

— Considered the “JD Power” of real estate.

— In over 325 US and Canadian MLSs and about 240
major metro markets.

— Frequently quoted as objective market experts in local
and national business publications.

— Learn more about our methods and read our press at
www.realdatastrategies.com.




About Me

Licensed California Real Estate Broker
since 1988.

Life-long resident of Orange County and

lover of all things desert.

Failed Algebra A in high school.

— This is all about understanding....not math or
statistics.

| put my money where my mouth is.




Your
Competitive

Landscape




Percent of Licenses Active
Desert Area MLS

An active agent closed one or more
sellers or buyers during the analysis
period. Some inactive agents are
also members of teams, which the
MLS cannot identify.

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS, who are not responsible for its accuracy.
Analysis dates are October 1, 2009 through September 30, 2010. Does not reflect all activity in the marketplace.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.
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The famed 80/20 Rule” does not (LG AL\ WA 9] 65
apply among active agents. Note

that the bottom 50% of active rt Area MLS

agents (not shown) closed only
about 10% of total closed volume. pugh September 30, 2010

Percent of Active Agents
Percent of Closed Volume

Based on data supplied by Desert Area’ MLS a r Association(s) of REALTORS, who are not responsible for its accuracy.
Analysis dates are October 1,2009 ti mber 30, 2010. Does not reflect all activity in the marketplace.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




Total Closed Volume by Active Agents

In Desert Area MLS
October 1, 2009 through September 30, 2010
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$0 $8.0916.624.662.00

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS, who are not responsible for its accuracy.
Analysis dates are October 1, 2009 through September 30, 2010. Does not reflect all activity in the marketplace.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




Observations
On Our

Business




More of The Same

» While the counts of active and inactive agents
have climbed slightly since last year, there is no
change in the percentage closing business.

— How can we have more than a quarter of our
“‘workers” not generating income?

— You have fewer “competitors” than you think!

« The Top 1% of active agents continue to control
about 13% of all the business and commissions.
— And the bottom 50% are still fighting over only 10%.
— To which group would you rather belong?




And Some Improvement

« Climbing sale prices are increasing volume and
(assumed) net income for leading agents.

— Average sale price of the Top 1% climbed 68% to
$411K.

— Their average units closed has fallen 28%, but...
— Average volume for this group climbed 20%.

» But lower producers still see challenges:

— Active agents below the 50" percentile and above the
75 percentile saw no change in their average price
or closed volume.

— Active agents below the 75" percentile saw no
change in their average closed volume, but saw a
drop in their average price of 5%.




Market Circumstances

Improving sale prices and leveling or
slightly lower sales activity.

Continued job market issues slowing (or
possibly reversing) recent improvements.

Troubled consumer confidence.

Inventories:
— Equity sellers getting serious or off market.
— “Shadow inventory” urban myth vs. reality.




Inflation Fears Realized

 Blatant - Since Spring, 2010:

— Gold, Up 24%. Silver, Up 60%. Oil, Up 24%.
Wheat, Up 67%. Corn, Up 71%.

— RDS medical insurance premiums. Up 14%.
* Ignored - Bond purchase announcement:

— Fed will buy $600 billion in Treasuries in next
8 months. With what?

» Personal Experience - Hidden inflation:
— lce cream. (Down-sizing.)




Pat’s RE Career Tips

» Great opportunity RIGHT NOW to reinvent
or jump-start your career for the next 10-
year cycle. (Start date unknown!)

* Don’t aspire to ranks of the Top 1% unless
you are prepared to pay the price.
« Shoot for between the Top 25% and Top

10% for a healthy income of $52K to
$120K and a manageable life balance.




Pat’s RE Career Tips

» Success in this business depends entirely on 4
simple (but not “easy”) activities:
— Prospecting. (It's why your broker holds your license,
and risks his or hers!)

— Presenting and closing your sales message.
(Including “elevator” speech and listing presentation.)

— Managing negotiations and transactions through
stellar interpersonal communications.

— Doing what others won't.

* Repeat through systems and other people so
business happens with or without you.




Local Market

Trends




9-Quarter Sales & Price History

» Use these to compare recent market
activity to that of the past.

— Effectively ground sellers in current pricing
reality and competitive environment.

— Provide better pricing counsel to buyers.

« Why use 9 quarters on these graphs?

— Real estate is a seasonal business. 9
quarters compares of most recent quarter to
the two previous seasonal calendar quarters,
both 1 year and 2 years in history.




9 Quarter Trend of Home Sales
& Average Sale Prices
In Desert Area MLS
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1-year sales trend: Down 17%. 1-year price trend: Up 12%.
2-year sales trend: Flat 2-year price trend: Down 11%.

$326 I $273 I $251 I $258 I$257 I $262 I $289 I $316 I $289

2008 /3 2008 /4 2009 /1 2009/2 2009 /3 2009 /4 2010/1 2010/2 2010/3

Il Avg. Sale Price Listing Units Sold

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS, who are not responsible for its accuracy.
Analysis dates are July 1, 2008 through September 30, 2010. Does not reflect all activity in the marketplace.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




9 Quarter Trend of Home Sales

& Average Sale Prices

Bermuda Dunes ZIP Code 92203
July 1, 2008 through September 30, 2010

Thousands

1-year sales trend: Up 6%.
2-year sales trend: Up 65%.

1-year price trend: Down 5%.
2-year price trend: Down 21%.

$270 [ $293 M $246 $250I$256

2008 /3 2008 /4 2009/1 2009/2 2009/3 2009/4 2010/1 2010/2 2010/3

Il Avg. Sale Price Listing Units Sold

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS, who are not responsible for its accuracy.
Analysis dates are July 1, 2008 through September 30, 2010. Does not reflect all activity in the marketplace.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




9 Quarter Trend of Home Sales
& Average Sale Prices
Cathedral City ZIP Code 92234
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1-year sales trend: Down 15%. 1-year price trend: Up 10%.
2-year sales trend: Up 6%. 2-year price trend: Down 19%.

$225 I$203 I$181 I$169 l$167 l$174 I$171 I$182 I$183
2008 /3 2008 /4 2009 /1 2009 /2 2009/3 2009/4 2010/1 2010/2 2010/3

Il Avg. Sale Price Listing Units Sold

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS, who are not responsible for its accuracy.
Analysis dates are July 1, 2008 through September 30, 2010. Does not reflect all activity in the marketplace.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




9 Quarter Trend of Home Sales
& Average Sale Prices
Coachella ZIP Code 92236
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Thousands
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1-year sales trend: Down 39%. 1-year price trend: Down 1%.
2-year sales trend: Down 14%. 2-year price trend: Down 25%.

$187 I$168 I$128 I$139 l$141 l$136 I$137 I$147 I$139

2008 /3 2008 /4 2009/1 2009/2 2009/3 2009/4 2010/1 2010/2 2010/3

Il Avg. Sale Price Listing Units Sold

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS, who are not responsible for its accuracy.
Analysis dates are July 1, 2008 through September 30, 2010. Does not reflect all activity in the marketplace.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




9 Quarter Trend of Home Sales

& Average Sale Prices

Desert Hot Springs ZIP Code 92240
July 1, 2008 through September 30, 2010

Thousands

253 253
U —

1-year sales trend: Down 26%. 1-year price trend: Up 5%.
2-year sales trend: Down 17%. 2-year price trend: Down 25%.

$135I$108I $85 I $87 I $96 I $95 I $96 I$102I$101

2008 /3 2008 /4 2009/1 2009/2 2009/3 2009/4 2010/1 2010/2 2010/3

Il Avg. Sale Price Listing Units Sold

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS, who are not responsible for its accuracy.
Analysis dates are July 1, 2008 through September 30, 2010. Does not reflect all activity in the marketplace.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




9 Quarter Trend of Home Sales

& Average Sale Prices
Desert Hot Springs ZIP Code 92241
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1-year sales trend: Down 43%. 1-year price trend: Down 4%.
2-year sales trend: Down 8%. 2-year price trend: Down 48%.

$185 I $117 I $140 I $107 I $100 I $121 I $142 I $110 I $95

2008 /3 2008/4 2009/1 2009/2 2009/3 2009/4 2010/1 2010/2 2010/3

Il Avg. Sale Price Listing Units Sold

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS, who are not responsible for its accuracy.
Analysis dates are July 1, 2008 through September 30, 2010. Does not reflect all activity in the marketplace.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




9 Quarter Trend of Home Sales
& Average Sale Prices
Indian Wells ZIP Code 92210

-year sales trend: Down 5%.
2-year sales trend: Up 60%.

Thousands

I :
' 1-year price trend: Up 2%.

2-year price trend: Down 38%.

$722 I $618 I $696 I $950 I $738

2008 /3 2008 /4 2009 /1 2009/2 2009/3 2009/4 2010/1 2010/2 2010/3

Il Avg. Sale Price Listing Units Sold

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS, who are not responsible for its accuracy.
Analysis dates are July 1, 2008 through September 30, 2010. Does not reflect all activity in the marketplace.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




9 Quarter Trend of Home Sales
& Average Sale Prices
Indio ZIP Code 92201

269

[}
T
c
©
[}
3
o
=
[

1-year sales trend: Down 14%. 1-year price trend: Up 26%.
2-year sales trend: Down 15%. 2-year price trend: Down 9%.

$212 I$184 I$163 I$163 I$153 l$169 I$179 I$178 I$193

2008 /3 2008 /4 2009/1 2009/2 2009/3 2009/4 2010/1 2010/2 2010/3

Il Avg. Sale Price Listing Units Sold

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS, who are not responsible for its accuracy.
Analysis dates are July 1, 2008 through September 30, 2010. Does not reflect all activity in the marketplace.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




9 Quarter Trend of Home Sales
& Average Sale Prices
Indio ZIP Code 92203

Thousands

I m

1-year sales trend: Down 33%. 1-year price trend: Flat
2-year sales trend: Down 12%. 2-year price trend: Down 17%.

$261I $243I $226I $225I $216l $220I $231I $228I $217

2008 /3 2008 /4 2009/1 2009/2 2009/3 2009/4 2010/1 2010/2 2010/3

Il Avg. Sale Price Listing Units Sold

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS, who are not responsible for its accuracy.
Analysis dates are July 1, 2008 through September 30, 2010. Does not reflect all activity in the marketplace.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




9 Quarter Trend of Home Sales
& Average Sale Prices
La Quinta ZIP Code 92253
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1-year price trend: Up 13%.

1-year sales trend: Down 11%.
2-year price trend: Down 2%.

2-year sales trend: Up 3%.

$504I $481 I $476I $539l $437 [} $450 $504l $533l $492
2008/3 2008/4 2009/1 2009/2 2009/3 2009 /4 2010/1 2010/2 2010/3

Il Avg. Sale Price Listing Units Sold

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS, who are not responsible for its accuracy.
Analysis dates are July 1, 2008 through September 30, 2010. Does not reflect all activity in the marketplace.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




9 Quarter Trend of Home Sales
& Average Sale Prices
Palm Desert ZIP Code 92211
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1-year price trend: Down 4%.
2-year price trend: Down 24%.

= 1-year sales trend: Up 4%
2-year sales trend: Up 18%.
$335 I$319 I$316 I$309 $337 | $345 [ $304

2008 /3 2008 /4 2009/1 2009/2 2009/3 2009/4 2010/1 2010/2 2010/3

Il Avg. Sale Price Listing Units Sold

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS, who are not responsible for its accuracy.
Analysis dates are July 1, 2008 through September 30, 2010. Does not reflect all activity in the marketplace.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




9 Quarter Trend of Home Sales
& Average Sale Prices
Palm Desert ZIP Code 92260

Thousands

E"

1-year sales trend: Up 7%.
2-year sales trend: Up 22%. 2-year price trend: Down 48%.

$533 I$373 I $495 I$416 l $373 l $302 I$435 I $391 I$278

2008 /3 2008 /4 2009/1 2009/2 2009/3 2009/4 2010/1 2010/2 2010/3

1-year price trend: Down 25%.

Il Avg. Sale Price Listing Units Sold

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS, who are not responsible for its accuracy.
Analysis dates are July 1, 2008 through September 30, 2010. Does not reflect all activity in the marketplace.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




9 Quarter Trend of Home Sales
& Average Sale Prices
Palm Springs ZIP Code 92262
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Thousands

213

1-year sales trend: Down 29%. 1-year price trend: Up 5%.
2-year sales trend: Down 12%. 2-year price trend: Down 22%.

$362 I$324 I$309 I$272 I$268 l$275 I$301 I$345 I$282

2008 /3 2008 /4 2009/1 2009/2 2009/3 2009/4 2010/1 2010/2 2010/3

Il Avg. Sale Price Listing Units Sold

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS, who are not responsible for its accuracy.
Analysis dates are July 1, 2008 through September 30, 2010. Does not reflect all activity in the marketplace.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




9 Quarter Trend of Home Sales
& Average Sale Prices
Palm Springs ZIP Code 92264
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1-year price trend: Down 4%.
2-year price trend: Down 19%.

1-year sales trend: Up 5%.
2-year sales trend: Up 24%.

$387 I $360 I $350 I $291 I $325 I $347 I $305 I $304 I $312
2008/3 2008/4 2009/1 2009/2 2009/3 2009 /4 2010/1 2010/2 2010/3

Il Avg. Sale Price Listing Units Sold

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS, who are not responsible for its accuracy.
Analysis dates are July 1, 2008 through September 30, 2010. Does not reflect all activity in the marketplace.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




9 Quarter Trend of Home Sales
& Average Sale Prices
Rancho Mirage ZIP Code 92270
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1-year price trend: Down 14%.

1-year sales trend: Up 19%.
2-year price trend: Down 6%.

2-year sales trend: Up 23%.

$565 I $594 I $645 I $585 l $614 l $554 I $572 I $590 I $529
2008 /3 2008 /4 2009 /1 2009 /2 2009/3 2009/4 2010/1 2010/2 2010/3

Il Avg. Sale Price Listing Units Sold

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS, who are not responsible for its accuracy.
Analysis dates are July 1, 2008 through September 30, 2010. Does not reflect all activity in the marketplace.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




9 Quarter Trend of Home Sales
& Average Sale Prices

Salton City ZIP Code 92275

112
1-year price trend: Down 3%.

2-year price trend: Down 49%.

Thousands

1-year sales trend: Down 63%.

2-year sales trend: Up 29%. 73

2008 /3 2008 /4 2009/1 2009/2 2009/3 2009/4 2010/1 2010/2 2010/3

Il Avg. Sale Price Listing Units Sold

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS, who are not responsible for its accuracy.
Analysis dates are July 1, 2008 through September 30, 2010. Does not reflect all activity in the marketplace.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




9 Quarter Trend of Home Sales
& Average Sale Prices

Thermal ZIP Code 92274

Thousands

1-year price trend: Up 21%.
2-year price trend: Down 25%.

1-year sales trend: Down 50%.
2-year sales trend: Down 23%.

$112I $86 l $68

2008 /3 2008/4 2009/1 2009/2 2009/3 2009/4 2010/1 2010/2 2010/3
Il Avg. Sale Price Listing Units Sold

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS, who are not responsible for its accuracy.
Analysis dates are July 1, 2008 through September 30, 2010. Does not reflect all activity in the marketplace.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




9 Quarter Trend of Home Sales
& Average Sale Prices
Thousand Palms ZIP Code 92276

1-year price trend: Down 13%.
2-year price trend: Down 36%.
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1-year sales trend: Up 5%.
2-year sales trend: Up 109%.

11
$182 I$149 I$129 I$114 I$134

2008 /3 2008/4 2009/1 2009/2 2009/3 2009/4 2010/1 2010/2 2010/3

Il Avg. Sale Price Listing Units Sold

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS, who are not responsible for its accuracy.
Analysis dates are July 1, 2008 through September 30, 2010. Does not reflect all activity in the marketplace.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




9 Quarter Trend of Home Sales

& Average Sale Prices
Twentynine Palms ZIP Code 92277
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1-year sales trend: Down 17%. 1-year price trend: Up 33%.
2-year sales trend: Down 5%. 2-year price trend: Up 17%.

$99 I$131 I$103I $84 I $87 I $86 I$115I$109I $116

2008 /3 2008/4 2009/1 2009/2 2009/3 2009/4 2010/1 2010/2 2010/3

Il Avg. Sale Price Listing Units Sold

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS, who are not responsible for its accuracy.
Analysis dates are July 1, 2008 through September 30, 2010. Does not reflect all activity in the marketplace.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




9 Quarter Trend of Home Sales
& Average Sale Prices
Yucca Valley ZIP Code 92284
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1-year sales trend: Down 33%. 1-year price trend: Down 19%.
2-year sales trend: Down 35%. 2-year price trend: Down 36%.

$179 I$149 I$134 I$11o I$142 I $111 I $111 I$119 I$114

2008 /3 2008/4 2009/1 2009/2 2009/3 2009/4 2010/1 2010/2 2010/3

Il Avg. Sale Price Listing Units Sold

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS, who are not responsible for its accuracy.
Analysis dates are July 1, 2008 through September 30, 2010. Does not reflect all activity in the marketplace.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




Inventory in
Months’

Supply




Inventory in Months’ Supply

« Use these graphs with sellers to:

— Communicate how overpricing will result in longer
market time and likely price reductions.

— Understand the market time benefit of pricing at --
or slightly below -- market value.

— To counter unreasonably low offer prices in a tight
inventory market segment.

— To support reasonably lower offer prices in
relation to realistic list prices received by your
seller in a high inventory market segment.




Inventory in Months’ Supply

» Use these graphs with buyers to:

— Target property type, geographical and list
price market segments which have an
oversupply of available inventory, and which
also may have more highly motivated sellers.

— Establish realistic expectations about offer
prices relative to supply-and-demand within
the prospect’s purchase market segment.

— Support reasonable low offer prices relative to
a seller’s list price, considering competing
inventory and a seller’s likely time on market.




Inventory in Months’ Supply

« Every property is unique and has its own
unique value to possible buyers.
Remember that use of this aggregated
data to measure inventory assumes:

— No new listings will come to market before the
supply is absorbed.

— Buyer activity levels of the preceding 12
months will remain constant before the supply
is absorbed.

— All homes are equal in their appeal.




Available & Absorbed MLS Status

‘ MLS Status Inventory Status

Active Available

Contingent — Other Absorbed

Contingent — Upon Sale Available

| Hold | Available |

Pending Absorbed

Absorbed




Inventory in Months’ Supply

Bermuda Dunes / 92203

Using Inventory Available on November 6, 2010,
And Pending & Sales Activity for Previous 12 Months

Under $300K
$300K - $399K
$500K = $599K consistent with that of the last
$600K - $699K

12 months, and all homes are
$700K - $799K

Insufficient Attached Data - No Listings & No SRR R EIa A
30 !
$800K - $ggoK |Mmmm—-_co o
Insufficient Attached Data - No Listings & No Sales

Insufficient Attached Data - No Listings & No Sales B Detached

- Attached

$900K & Over lnsufﬁcientAttacfied Data - No Listings & No Sales

5 10 )

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS®, who are not responsible for its accuracy.
Values are estimated months to absorb all available inventory, assuming no additional listings, and that annualized sales activity remains constant.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




Inventory in Months’ Supply

Cathedral City / 92234

Using Inventory Available on November 6, 2010,
And Pending & Sales Activity for Previous 12 Months

Under $100K
$100K - $199K
$200K - $299K
$300K - $399K
$400K - $499K
$500K - $599K
$600K - $699K

$700K and Over

+ M Detached
+ W Attached

Values are the number of
months to exhaust all supply
on the study date, assuming no
new inventory, a sales pace
consistent with that of the last
12 months, and all homes are
equal in their appeal.

I 78 - -
Infinite Attached Supply - 1 Listing & No Sales 5
I 5.0 ; 1
Insufficient Attached Data - No Listings & No Sales

Insufficient Attached Data - No Listings & No Sales
' 20.0
1 20.0

10 20 40

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS®, who are not responsible for its accuracy.
Values are estimated months to absorb all available inventory, assuming no additional listings, and that annualized sales activity remains constant.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




Inventory in Months’ Supply

Coachella / 92236

Using Inventory Available on November 6, 2010,
And Pending & Sales Activity for Previous 12 Months

Under $100K = : : M Detached
$100K - $199K
$200K - $299K

/nsufﬁcientAttao:hed Data - No Listiings & No Sales

$300K _ $399K Infinite SFR Sup['ﬂy - 1 Listing & Nd: Sales ;
Insufficient Attached Data - No Listings & No Sales
$400K - $499K | Infinite SFR Supply - 1 Listing & No Sales '
Insufficient Attached Data - No Listings & No Sales
$500K - $599K Insufficient Detached Data - No Listings & MMy il a)

Insufficient Attached Data - No Listings & Z;f;zgssz;; Z::ft:!si%ﬁg o

. st - inventory, a sal
$600K - $699K | 0.0 SFR Supply : No Listings & 1 3ale  |Keukiutabimt/iorpel ol

Insufficient Attached Data - No Listings & REPE RN BT IR er

$700K ands@igent De Listi ’ ‘ equal in their appeal.

Insufficient Attach

23

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS®, who are not responsible for its accuracy.
Values are estimated months to absorb all available inventory, assuming no additional listings, and that annualized sales activity remains constant.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




Inventory in Months’ Supply

Desert Hot Springs / 92240

Using Inventory Available on November 6, 2010,
And Pending & Sales Activity for Previous 12 Months

Under $100K . 1 1 ' B Detached
$100K - $199K | mmt 6.0

$200K '0$02,99a§:ed Supply -

$300K - $399

su c;entAt ched Data - No L,/st/ngs & No Sales'

$400K _Iﬁggf@t Ddtached Data - No L/stmgs & No Sales
Irisu

icient Atfached Data - No L.lstmgs & No Sales

$500 Wuply No Listings &' 1 Sale Values are the number of
Insufficient Atlached Data - No L/st/ngs & No Sales months to exhaust all supply
on the study date, assuming no

$600K -/GBOIBER Supply - 1 Listing &No Sales ! new inventory, a sales pace

Insufficient Atlached Data - No L,Jst/ngs & No Sales ‘;g”;”g[’;g;”gﬁ’ d’g‘;'h%f;,';es’:f;

$700K ands@igint Detached Data - No Llstmgs & No Sa/es equal in their appeal.
Infinite Attachea

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS®, who are not responsible for its accuracy.

Values are estimated months to absorb all available inventory, assuming no additional listings, and that annualized sales activity remains constant.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




Inventory in Months’ Supply

Desert Hot Springs / 92241

Using Inventory Available on November 6, 2010,
And Pending & Sales Activity for Previous 12 Months

UnderlﬁlQQ&tAt e

lached Data - No Lfstings & No Sales !

$1 OOK I%l?gﬁach od Supply - 1 Listing & No Sales
_
$200K - ,,$ K =

SU c:entAt ched Data - No Llsnngs & No Sales

$300K - / R Supply - 4 Listings & No Sales : : Il Detached
su icient Attached Data - No L{stings & No Sales !

$400K _Iﬁggf@t Ddtached Data - No L/stmgs & No Sales
su

icient Atfached Data - No Llstmgs & No Sales :

$500K I%ggf@ Detached Data - No Llstmgs & No Sales' Values are the number of
Insufficient Attached Data - No Listings & No Sales months to exhaust all supply
! on the study date, assuming no
$600K - upplly - No Listings & i Sale new inventory, a sales pace

consistent with that of the last
/nsufﬂCIentAt ched Data - No Llst/ngs & No Sales B it @i S RS e

$700K and@gerR Sproly - 1 Listing & No Sales equal in their appeal.

Insufficient Attach

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS®, who are not responsible for its accuracy.
Values are estimated months to absorb all available inventory, assuming no additional listings, and that annualized sales activity remains constant.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




Inventory in Months’ Supply

Indian Wells / 92210

Using Inventory Available on November 6, 2010,
And Pending & Sales Activity for Previous 12 Months

Values are the number of

months to exhaust all supply U n d er $249 K
on the study date, assuming no
new inventory, a sales pace

Aokl 250K - 349K
equal in their appeal.
$350K - $499K
$500K - $749K
$750K - $999K ' '
$1000K - $1499K o :

Infinite Attached: Supply - 5 Listings & No Sales

$1500K - $1999K [ 103 -
Infinite Attached Supply - 1 Listing & No Sales
]
$2000K and Over

90

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS®, who are not responsible for its accuracy.
Values are estimated months to absorb all available inventory, assuming no additional listings, and that annualized sales activity remains constant.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




Inventory in Months’ Supply

Indio / 92201

Using Inventory Available on November 6, 2010,
And Pending & Sales Activity for Previous 12 Months

Under $300K 5 : ] M Detached
,l Attached

$300K = $399K . ’ . : 36.0
$400K - $499

nsufficient Attached Data No Listings & No Sales

$500K _ $599K = _ (1%

ached Supply - 1 Llst/ng & No Sales

$600K - $699K M 40

nsufficient Attached Data - No Listings & No Safes

$700 K $7 99 }§ y Values are the number of
Insufficient Attached Data - No L/st/ngs & No Sales months to exhaust all supply
on the study date, assuming no

$800 K $899 K B new inventory, a sales pace
consistent with that of the last
Insufficient Attached Data - No Listings & No Sales e s g

$900K & (figite SAR Supp/y 8 Llstmgs & No Sa/es ' equal in their appeal.
Insulfficie o !

30

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS®, who are not responsible for its accuracy.
Values are estimated months to absorb all available inventory, assuming no additional listings, and that annualized sales activity remains constant.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




Inventory in Months’ Supply

Indio / 92203

Using Inventory Available on November 6, 2010,
And Pending & Sales Activity for Previous 12 Months

Under $300K [T 32

$300K B $3%9J§e Atlached Supply - 2 Listings & No Sales :
$400K - $499K.

nsufficient Attached Data - No Listings & No Sal:es

$500K - $599K

nsufficient Attached Data - No Listings & No Sales

$600K - $699K

Attached Supply - No Listings & 1 Sale

$700K - $799 I 60 . : Values are the number of
Insufficie months to exhaust all supply
) on the study date, assuming no
$800K - $8@8icient Detached Data - No Listings & No Sales new inventory, a sales pace

o it consistent with that of the last
Insufficient Attached Data - No Listings & No Sales B it @i S RS e

equal in their appeal.

30 40

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS®, who are not responsible for its accuracy.
Values are estimated months to absorb all available inventory, assuming no additional listings, and that annualized sales activity remains constant.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




Inventory in Months’ Supply

La Quinta / 92253

Using Inventory Available on November 6, 2010,
And Pending & Sales Activity for Previous 12 Months

Sl $249K . g I Detached
$250K - $349K - l Attached
$350K - $499K : :
$500K - $749K
$750K - $999K : '

$1000K - $1499K | 3 Eeem—

Infinite Supply - 2 Listings & No Sales months to exhaust all supply
0 on the study date, assuming no

$1 5OOK _ $1 999K _ 16.4 . new inventory, a sales pace
S fadin ' consistent with that of the last
Infinite Attached Supply - 1 Listing & No Sales 12 months, and all homes are

$2000K and Over — o

0.0 Attached Stpp
Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS®, who are not responsible for its accuracy.

Values are estimated months to absorb all available inventory, assuming no additional listings, and that annualized sales activity remains constant.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




Inventory in Months’ Supply

Palm Desert / 92211

Using Inventory Available on November 6, 2010,
And Pending & Sales Activity for Previous 12 Months

U nder $3OOK — i E Values are the number of

| months to exhaust all supply
$3 00 K _ $ 3 99 K i ' on the study date, assuming no
O new inventory, a sales pace
. consistent with that of the last

! h 12 months, and all h
$400K - $499K _

$500K - $599K
$600K - $699K
$700K - $799K
$800K - $899K

Infinite Attached Supply - 1 Listing & No Sales |
.|

$900K & Over

Infinite Atla

ed Supply - No Lisl:ings & 2 Sales . .
I ¢ : . M Detacheg
] 0 B Attacheg

23

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS®, who are not responsible for its accuracy.
Values are estimated months to absorb all available inventory, assuming no additional listings, and that annualized sales activity remains constant.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




Inventory in Months’ Supply

Palm Desert / 92260

Using Inventory Available on November 6, 2010,
And Pending & Sales Activity for Previous 12 Months

Under $300K : I
$300K - $399K ' a ; | W Attacheg
$400K - $499K

Values are the number of

$500 K - $5 99K . I ' ' months to exhaust all supply

on the study date, assuming no

new inventory, a sales pace

$600K = $6P9 ’ : , consistent with that of the last
nfi

nite Attached Supply - 2 Listings & No Sales 12 months, and all homes are

I 65 . 0 equal in their appeal.
$700K - $7,% / K : :

nite Attached Supply - 1 Lffsting & No Sales '

$800K - $899K

Insufficient Attached Data - No Listings & No Sales
|

$900K & Over

Infinite Attach

80

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS®, who are not responsible for its accuracy.
Values are estimated months to absorb all available inventory, assuming no additional listings, and that annualized sales activity remains constant.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




Inventory in Months’

Palm Springs / 92262

Supply

Using Inventory Available on November 6, 2010,
And Pending & Sales Activity for Previous 12 Months

Under $300K
$300K - $399K
$400K - $499K
$500K - $599K
$600K - $699K
$700K - $799K

inite Attached Supply - 2 Lffstings & No Sales '

$800K - $899K

Infinite At

$900K & Over

Insulfficie

Hl Detached

Values are the number of
months to exhaust all supply
on the study date, assuming no
new inventory, a sales pace
consistent with that of the last
12 months, and all homes are
equal in their appeal.

30

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS®, who are not responsible for its accuracy.
Values are estimated months to absorb all available inventory, assuming no additional listings, and that annualized sales activity remains constant.

Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




Inventory in Months’ Supply

Palm Springs / 92264

Using Inventory Available on November 6, 2010,
And Pending & Sales Activity for Previous 12 Months

Under $300K ' ¢ : ! W Detached
i : .l Attached

$300K - $399K :
$400K - $499K
$500K - $599K
$600K - $699K : : :
$700K = $7I?1§u}§ . : Values are the number of

icien)t Attached Data - No Listings & No Sal;as months to exhaust all supply

$800 K i $899 K on the study date, assuming no

. new inventory, a sales pace
Insufficient Attached Data - No Listings & No Sales

consistent with that of the last
$900K & Over | i (e e

12 months, and all homes are
Insulfficie

15 23

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS®, who are not responsible for its accuracy.
Values are estimated months to absorb all available inventory, assuming no additional listings, and that annualized sales activity remains constant.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




Inventory in Months’ Supply

Rancho Mirage / 92270

Using Inventory Available on November 6, 2010,
And Pending & Sales Activity for Previous 12 Months

U n d er $249 K \;alues are the number of

months to exhaust all supply
$ 2 5 0 K $3 4 9 K on the study date, assuming no [ .
= new inventory, a sales pace ' 1
consistent with that of the last ] .. Detached
12 months, and all homes are

$350 K - $499 K equal in their appeal. E .: Attached

$500K - $749K
$750K - $999K
$1000K - $1499K
$1500K - $1999K

Infinite Attached Supply - 2 Listings & No Sales |

$2000K and Qver

Insufficient Atta

53

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS®, who are not responsible for its accuracy.
Values are estimated months to absorb all available inventory, assuming no additional listings, and that annualized sales activity remains constant.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




Inventory in Months’ Supply

Thermal / 92274

Using Inventory Available on November 6, 2010,
And Pending & Sales Activity for Previous 12 Months

B T Sl B ==t
$100K - $. ! ' :

su# 9 LgtA ched Data - No Listings & No Sales.

_240
$200K - $299K .

SU c:entAt ched Data - No Llsnngs & No Sales
_ 120
$300K - $399

su c;entAt ched Data - No Ljstings & No Sales'

$400K _I§' R Supply - 1 Listing & No Sales
icient Atfached Data - No L.lstmgs & No Sales

$500K I%ggf@ Dgtached Data - No Llstmgs & No Sa/e,s Values are the number of

Insufficient Atlached Data - No Listings & No Sales months to exhaust all supply
: on the study date, assuming no

$600K - upply - No Listings &1 Sale new inventory, a sales pace

" Insufficient Atlached Data - No L,Jst/ngs & No Sales ‘;g”;”g[’;g;”gﬁ’ d’g‘;'h%f;,';es’:f;

$700K and@gerR Sproly - 8 Listings & No Sa/es equal in their appeal.

Insufficient Attach

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS®, who are not responsible for its accuracy.

Values are estimated months to absorb all available inventory, assuming no additional listings, and that annualized sales activity remains constant.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




Inventory in Months’ Supply

Thousand Palms / 92276

Using Inventory Available on November 6, 2010,
And Pending & Sales Activity for Previous 12 Months

Under $100K g 1 W Detacheg
$100K - $199K

$200K -/,$f,299,k$tach ed Supply - 1 Listing & No Sales

$300K _l?gggf@t Dgtached Data - No Listings & No Sales

icient Atfached Data - No Ljstings & No Sales'

$400K l?z]_ upply - No Listings & 2 Sales

sufticient Atlached Data - No L.lstmgs & No Sales

$500 Wuply No Listings & 2 Sales Values are the number of
In. ched Data - No L/st/ngs & No Sales months to exhaust all supply

sufficient Att f

} on the study date, assuming no
$600K - uppgly - No Listings &1 Sale AT O e
consistent wii at of the lasi
/nsufﬂCIentAt ched Data - No Ljstings & No Sales e s g

$700K ands@igent De Listi ’ : equal in their appeal.

Insufficient Attach

30

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS®, who are not responsible for its accuracy.
Values are estimated months to absorb all available inventory, assuming no additional listings, and that annualized sales activity remains constant.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




Inventory in Months’ Supply

Twentynine Palms / 92277

Using Inventory Available on November 6, 2010,
And Pending & Sales Activity for Previous 12 Months

I 3.9
Under, $100K. b Supply - 1 Listing & No Sales

$1 00K -0$01/g2g.66d Supply - No Listings & 1 Sale 5 '
(10
$200K - $299K .

sufficient Atfached Data - No LEistings & No Sales: .
Bl Detached

o/ Ojf1t Datached Data - No Listings & No Sale's .
$300K /%geg R Supply - 1 Listing & No Sales : + W Attached

$400K _Iﬁgg’f@t Détached Data - No Listings & No Sales
Irisutti

Cient Atlached Data - No Listings & No Sales

$500K _I%g’g’ t Detached Data - No Listings & No Sales Values are the number of
Infinite’ SFR Supply - 2 Listings & No Sales months to exhaust all supply
0 ) on the study date, assuming no
$6OOK _I%QQKH Datached Data - No Listings & No Sales new inventory, a sales pace

Insufficient Attached Data - No Listings & No Sales, ‘;g”;”g[’;ﬁ; ”gt: d’g‘;'h%f;,';es’:f;

$700K a”dsmer’tD Listi ’ : equal in their appeal.

Insufficient Attach

10

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS®, who are not responsible for its accuracy.
Values are estimated months to absorb all available inventory, assuming no additional listings, and that annualized sales activity remains constant.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.




Inventory in Months’ Supply

Yucca Valley / 92284

Using Inventory Available on November 6, 2010,
And Pending & Sales Activity for Previous 12 Months

Under $100K : : 'M Detached
$100K - 199K e o2

$200K -/r$ﬂ%9e9»5tach ed Supply - 3 Listings & No Sales

$300K '/;%%gegﬁach b Supply - 1 Listing & No Sales | [eakidib i

months to exhaust all supply
$400K _,§m R Supply - 4 Listings & No Sales | on the study date, assuming no
I '

" G new inventory, a sales pace
finite Attached Supply - 1 Listing & No Sales consistent with that of the last

$500K _I$‘Ij R Supply - 6 Listings & No Sales ! ;g;’;ﬂ’;’;ﬁ;'ﬁ;ﬁ:ﬁmes are
Insufficient Atached Data - No Listings & No Sales

$600K _I%QQ'KH Ddtached Data - No Listings & No Sales

Insufficient Atfached Data - No Listings & No Sales,

$700K and QOver

Insufficient Atta

60

Based on data supplied by Desert Area MLS and its member Association(s) of REALTORS®, who are not responsible for its accuracy.
Values are estimated months to absorb all available inventory, assuming no additional listings, and that annualized sales activity remains constant.
Copyright © 2010, Real Data Strategies, Inc. All rights reserved.
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